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IMPORTANT FACTS EVERY COBA RETIREE NEEDS TO KNOW 

ABOUT THEIR GROUP AND INDIVIDUAL LIFE INSURANCE 
 

 

 

COBA MEMBER'S WHO WISH TO CONTINUE THEIR CURRENT GROUP 

PLAN IN RETIREMENT 

 

After January 1, 2014 any retiring COBA member may continue their existing group 

term coverage, by converting within 30 days of retirement, without the need to take a 

medical exam.  Coverage is reduced by 50% at age 70 and ends at age 75. 

 

Premiums for retirees who wish to remain in the plan, will be drafted monthly by a 

bonded third party administrator, from the checking account of their choosing through 

electronic fund transfer ("EFT").  See included rate table. 

 

Depending on your health this may not be the most affordable coverage available to 

you.  If you complete the accompanying "request for information form", MBM 

Insurance Services, will run comparison quotes to see if continuing the COBA plan is 

right for you.    

 

 

CONVERSION OF AN INDIVIDUAL TERM LIFE PLAN 

 

Most individual level term insurance policies contain a conversion privilege.  If a 

person purchased an individual term insurance policy that is now near expiration, and 

is unable to secure new coverage due to medical reasons, he or she can convert their 

existing term policy without the medical exam that a new application would require.  

The existing insurance provider would be required to give the insured the rating 

classification awarded when the policy was originally issued. 

 

 

WAIVER OF PREMIUM RIDER ( Individual Life Policies ) 

 

A “waiver of premium rider” clause in an insurance policy waives the policyholder’s 

obligation to pay any further premiums where he or she becomes seriously ill or 

disabled.  The waiver of premium clause allows the insured person to remain insured 

and benefit from having the insurance policy even where he or she cannot work and 

cannot pay the premium. 

 

If a member purchased an individual life insurance policy prior to retirement and 

elected a waiver of premium provision in that policy, and that m ember is now 

disabled, he or she may be able to stop paying their premium and still maintain the 

insurance coverage. 
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REVIEW YOUR INDIVIDUAL PERMANENT LIFE INSURANCE POLICIES – 

AN INSURED SHOULD REQUEST AN IN-FORCE ILLUSTRATION 

This is one of the most important tools to help you determine if your “permanent” life 

insurance policy is, in fact, permanent.  When you first bought your permanent life 

insurance policy, which could be Universal Life, Variable Life or Whole Life 

insurance, you were given a life insurance “illustration.”  Your illustration, among 

other things, projects how long your policy is going to last.  While your life insurance 

illustration must meet certain regulatory requirements, it also is limited by the linear 

nature of the returns it projects for your policy.  In layman’s terms, neither the carrier 

nor anyone else has any way of knowing what the returns are going to be on your 

premium dollars.  Therefore, it projects whatever it’s making now (called the 

“Current Rate”) out to infinity.  This has obvious flaws.  The bottom line is that, 

unless you have a No-Lapse Guarantee Life Insurance Policy, no one can know if 

your policy is going to be around when your family needs it. 

The best way to determine how your policy is doing is to run an “in-Force” life 

insurance illustration.  If you have a Variable Universal Life Insurance Policy, make 

sure your agent runs the illustration at a low rate of return, say, at 4%.  This will 

insure an accurate determination regarding the overall health of your policy.  For any 

other type of policy, your in-force illustration will be run at the Current Rate. 

For best results, have one run every year or two.  By doing this you can avoid an 

unexpected lapse notice or a requirement to pay additional premium. 

If you have any questions regarding your Basic Life or Optional Life offered through 

COBA, or need help sorting through any existing individual life insurance policy you 

may own, please do not hesitate to contact my office.  

MBM Insurance Services, Inc. 

C.O.B.A. Broker-of-Record

5550 Merrick Road, Suite 203 

Massapequa, NY 11758 

Email: mike@mbminsurance.com 

Michael B. Murphy, (FDNY Ret.) 

Office: (516) 795-8248 

Cell: (917) 847-3279 


